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Offers on properties are sparse

Prices decline due to lack of demand

Anxiety, denial, fear, desperation, panic – all 
emotions that sellers are likely to face

Days-on-market (DOM) lengthen considerably

Inventory levels increase substantially

THE TALE BETWEEN TWO MARKETS



Getting Your Home Ready for the Market

Prices are appreciating

Inventory levels are low

There are multiple offers on properties

There are a short number of days-on-market (DOM)

There is optimism and excitement
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If your home spends too much 
time on the market, the price it 
will be able to command often 
decreases. The time it spends 
on the market can encourage 
buyers to become more 
aggressive in negotiations.

Lengthens market time

Overpricing attracts the 
wrong buyers. If your home is 
overpriced, buyers will simply 
skip it and move on to the 
next home, particularly in a 
buyers’ market when there is 
an abundance of homes on the 
market.

Lowers agent 
and buyer interest

The additional carrying cost 
incurred during the home’s 
market time often results in the 
seller netting less than if it had 
been priced competitively from 
the start.

Reduces net profits

If your home is priced right, it 
will reduce the time it stays on 
the market, saving you carrying 
costs, mortgage payments and 
monthly maintenance expenses, 
along with the time and trouble 
of keeping your home in “show 
condition.”

Less time on the market

Starting at a higher asking price 
“just to see what happens” is 
a waste of time. If your home 
is priced right, there will be 
no need to reduce it later. You 
will net more after the sale in 
reduced carrying costs and less 
time rejecting ineffective offers.

More money to you

At a fair market price, agents 
become a part of your 
marketing strategy because 
they enthusiastically promote 
your home to other agents and 
buyers. Agents want houses 
they can sell – not justify.

Attracts agents
and qualified buyers

IMPORTANCE OF INTELLIGENT PRICING



Getting Your Home Ready for the Market
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